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Bunyckna kBaniikaiiiina po6oTa CKIaIaeThCs 3 TPhOX PO3AUIIB. Y PoOOTI
PO3TTISAAETBCA TMPOIEC MNPUUHATTS EKOHOMIYHHMX pIIIEHb B 3aJIe)KHOCTI Bij
NICUXOJIOTTYHUX YHHHUKIB. [IpoaHanmizoBaHO OCHOBHI TEOPETUYHI MIAXOAH MO
OPUMHATTS PIlIEHh B €KOHOMIIl, BU3HAYUTU POJIb KOTHITHBHHUX YIEPEIKEHb 1
eMOLIH y MPUIHATTI EKOHOMIYHUX PIIICHb..

B pe3ynmbrari eMmipu4HOTO MOCTI/DKEHHS BU3HAYEHO, MO0 y OUIBIIOCTI
pecniornenTiB, a came y 90 % BU3HAYCHO HU3BKWU PIBEHb TOJCPAHTHOCTI 0
pusuky, y 10 % pecrnioHeHTIB BUCOKUHN pIBEHB Ta PIIIYYiCTh MPUHMATH PU3UKOBaHI
pimeHHst . TakoX OoTpuMaH1 y JTOCHIJDKEHHI PEe3ylbTaTH CBIAYATh MPO TE€, IO
NepeBakHa YacTUHA PECIOHJCHTIB JIEMOHCTPYE TOMIpPHHUI piBeHb (hiHAHCOBOT
TPUBOXKHOCTI Ta CXWJIBHICTH O OOEPEKHUX CTpaTEerii MPUUHATTS €KOHOMIYHHMX
pILICHB.

IlpakTuyHe 3HA4YeHHSl [JOCJHiI:KeHHsl. BUKOpUCTaHHA OTpPUMaHUX
pe3ynbTaTiB MOXe OYTH 3aCTOCOBAHO JIJISl MIJBUILIEHHS €(PEKTUBHOCTI MPUNUHATTA
€KOHOMIYHHMX pIIIEHb B YIPaBIIHCHKIM, OCBITHIN, KOHCYJbTATUBHIN 1 (DIHAHCOBIM
MPaKTUL, YIpaBiIiHHI 0coOOMCTUMH (PIHAHCAMHM Ta 3POCTaHHS PIBHS (DIHAHCOBOI
IrpaMOTHOCTI. BHsIBIEH1 NICUXOJOrIYHI YUHHUKH MOXKYTh OyTH BpaxoOBaHi Mij 4Yac
dbopMyBaHHs CcTpaTerii eKOHOMIYHO1 MOBEAIHKH, MTPOPITAKTUKUA HEpaIllOHATLHUX
Iy ¢iHAaHCOBIM cdepi, a TakoX MHIATOTOBKU (PaxiBIIB y Tally3l €KOHOMIKH,
MEHEKMEHTY Ta ICUXoJIorii. Pe3ynbraTtu 10CaiiKeHHs] MOXKYTh OyTH BUKOPUCTaH1
y TPEHIHFOBHUX IporpamMax 3 €KOHOMIYHOTO BHOOpYy, B Ipolieci mpodeciiiHoro
HaBYaHHS, IT1JIBUIIICHHS PiBHIO (hiHAHCOBOT 0013HAHOCTI HACEIICHHS.

KarouoBi cioBa: IICHUXO0JOTIYHI YMHHUKH, €MOIIMHUM CTaH, €KOHOMIYHI
piteHHs, piHaHCOBA MOBEAIHKA, PU3UK, TPUBOXKHICTH, IppaIliOHAIbHICTD.

ABSTRACT
of the qualification work for obtaining a bachelor's degree
Borovs’ka Tetyana Anatoliivna
Psychological factors influencing the process of economic decision-making
Odesa, 2025

The graduation qualification work consists of three sections. The work
examines the process of economic decision-making depending on psychological
factors. The main theoretical approaches to decision-making in economics are
analyzed, the role of cognitive biases and emotions in economic decision-making is
determined.

As a result of the empirical study, it was determined that the majority of
respondents, namely 90%, have a low level of risk tolerance, 10% of respondents
have a high level and determination to make risky decisions. The results obtained in
the study also indicate that the majority of respondents demonstrate a moderate level



of financial anxiety and a tendency to cautious strategies for making economic
decisions.

Practical significance of the study. The use of the obtained results can be
applied to increase the efficiency of economic decision-making in managerial,
educational, advisory and financial practice, personal finance management and
increasing the level of financial literacy. The identified psychological factors can be
taken into account when forming strategies for economic behavior, preventing
irrational actions in the financial sphere, as well as training specialists in the field of
economics, management and psychology. The results of the study can be used in
training programs on economic choice, in the process of professional training,
increasing the level of financial awareness of the population.

Keywords: psychological factors, emotional state, economic decisions,
financial behavior, risk, anxiety, irrationality.



