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AHOTAILIA
Bbypyxoga X.1., «BripoBamxennss CRM-cuctemu 1C-bitpikc (Ha mpuKIiIai mianpueMcTBa
po31piOHOT TOPTiBIi)»,
kBamidikaiiiina podoTa Ha 3400yTTsI OCBITHBOTO CTYIICHS MaricTpa 3i CremialbHOCTI
«ExoHOMIYHA KiOepHETHKA) 32 MariCTepChKOIO MPOrPaMOr0
«EKOHOMIKO-MaTeMaTUIHE MOJICITFOBAHHS»,
Opecpkuii HallOHATBHUIM €KOHOMIYHUN YHIBEPCUTET
M. Opeca, 2018 pik

Kpamigikariiitna pobora Marictpa CKJIAIA€ThCA 3 TPhOX po3iaiB. OO0’ €KT MTOCITIIHKEHHS —
CRM-cucrema 1C-bitpikc24.

VY po6oTi po3rasaaloThCs TEOPETUYHI acekTy BrpoBakeHHs CRM-cuctem Ta po3riasHyTo
BB CRM-cucteM Ha e(heKTUBHICTh POOOTH IMiIIPUEMCTB.

[IpoanainizoBano crenudiky MisUIBHOCTI Ta MOTOYHUMA aITOPUTM POOOTH HA MITMPHUEMCTBI
TOB “Mikc Eun Mertu I'pyn”. BussrneHo Henoniku B Oi3Hec-mporecax MiANPHUEMCTBA.
[ToGynoBano mpoekt BopoBakeHHs CRM-cucremu Ui BUpIMIEHHS BHSBICHHX TPOOJIEM.
3acTocoBaHo MoJenb «BOpOHKH MPOAaXiBY», MPOAHATI30BAHO TOKA3HUKH €(hEeKTUBHOCTI POOOTH 3
KiieHTamu (KoHBepcid, mnpubyrok) no BrpoBamxkeHHs CRM-cuctemu 1C-biTpikc Ta micns
BIIPOBA/DKEHHSI Ha M1 ATPUEMCTBO.

3anponoHoBaHO BHOPSAIKYBATH Oi3Hec-TIpolecH KomiiaHii, cTpyktypyBatu CRM-cucremy,
BBECTH Ha TOCTIiHI{ OCHOBI TPEHIHTH IS MIABHUILNECHHS PiBHS MiJrOTOBKHU JIHIHOTO MEpCOHATY, a
TaKOX IMPOBECTH aHAI3 PO3MIPY LITATY BIIALIIB MPOJAXKIB.

Kitouoni cnoBa: CRM-cucrema, BripoBapkeHHs iHdopMariiiaux texnosoriii, 1C-biTpikc,
po3apibna TopriBis, «BopoHka mpomaxiBy, €(HEKTUBHICTH POOOTH, E€KOHOMIKO-MaTEMaTHYHE
MO/JICITFOBAHHSI.

ANNOTATION
Burukova K.I., «Introduction of CRM-system 1C-Bitrix (on an example of the retail
company)»
thesis for Master degree in specialty «Economic Cyberneticsy»
under the program
«Economic and mathematical modeling
Odessa National Economic University
Odessa, 2018

Thesis consists of three chapters. Object of study CRM-system 1C-Bitrix24.

The work deals with the theoretical aspects of concerning CRM-systems are considered in
the work and the influence of CRM-systems on the efficiency of the enterprises is considered.

The specifics of the activity and the current algorithm of work at the company "Mix And
Metch Group” Ltd. are analyzed. The defects in business processes of the enterprise are revealed.
The project of implementation of CRM-system for the solution of the revealed problems was
constructed. The model uses "Sales Funnels”, analyzes the performance indicators of clients
(conversion, profit) before the introduction of 1C-Bitrix and after introduction into the enterprise. It
is proposed to automate the business processes of the company, to pay much attention to the
implementation of the CRM system, to introduce on a regular basis trainings for increasing the level
of training of linear personnel, as well as to analyze the size of the state of sales departments.

Keywords: CRM-system, introduction of information technologies, 1C-Bitrix, retail trade,
«Funnel of salesy, efficiency of work, economic-mathematical modeling.
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BCTYII

Ha croroaninmHii AeHs Maike BCl OpraHi3allii croxxuB4oi cdepu (0co0IMBO B
cdepi po3apiOHUX MpojaxiB) GYyHKIIIOHYIOTh B YMOBAxX JKOPCTKOI KOHKYPEHIIii, 110
BUMarae rpaMoTHOI poOOTH 31 crokrBayamu. Taka poOoTa Ma€e Ha yBa3i isUTHHICTD B
JIBOX HaNpsSMKaXx: 3aJlydeHHS HOBHX KJIIEHTIB 1 €(EKTUBHY B3aEMOIIO 3 ICHYIOUHMH
kimieHTaMd. OCKUIbKH CIIOKHMBaYl TIepeHacH4YeHl 1H(oOpMaIli€ro, BOHU IIBUIKO
MPUIMAIOTh PIMICHHS MO0 MOKYNKHA 1 PO3PaxoBYIOTh HA TE, MO0 MOCTAYaIbHUKH
TOBapiB 1 MOCIYr 3MOXYTh 3a3[ajerib BU3HAYATH iX MOTpeOM 1 MPOMOHYBATU
ONTUMAJIbHE PIIICHHS B TOTPIOHUH Yac.

O4eBUIHO, 10 3 POCTOM KIIIEHTCHKOI 0a3H, 301IbIIEHHSIM NOTOKY 1HQOpMaii 1
00cATiB 30€peKEHUX JTAHUX CTA€ HEMOXKJIMBUM (DYHKIIOHYBaHHS 0e3 iHPpopMaliifHUX
CUCTEM, MPU3HAYCHHX ISl aBTOMATHU3AIIlT BiJIMOBITHUX MPOIIECIB.

VY po3nopsipKeHHl CydyacHUX KOMIAHIM JJis IIBUJKOI Ta €PEeKTHUBHOI poOOTH
3HAXOJUTHCS O€3J114 TeXHIK 1 METOMIB B3aeMo/Ili 3 kiieHTamu. [llupoke mommpeHHs
orpumaiii cuctemu kiacy CRM (Customer Relationship Management), 3 xKoxHUM
POKOM KiJIBKICTh KOMIIaHiH, siki BupoBakytoTh CRM-cuctemu, 3pocrae [1].

AKTyanpHICT TEMH OOYMOBIIGHa HEOOXIAHICTIO aBToMaTH3alii Oi3Hec-
MPOLIECIB MIANPUEMCTBA PO3JpiOHOTI TOpriBii 3amis (popmyBaHHS €QPEKTUBHUX
B3a€EMOBIJTHOCHH 3 KJIIEHTaMHU.

[IpoOnemaTnka maHOi TEMH BHCBITIICHa B TpalsgX TakuX BuYeHuX sk: I
I'pin6epr [21], E. Ileitn [22], II. T'em6n, M. Ctoyn, H. Byakoxk [23], JI. beppi, T
[locrak, I'. Ymax [25], Tpodimor [28], C. Kaprtumon, I. Kympuumpka, M.
[ToramuikoB [29], M. benssues, B. Bopo6iios [30].

Meroto BUITyCKHOI poOOTH € oOIliHKa e(ekTUBHOCTI BHpoBakeHHs CRM-
cuctemu 1C-bitpikc24 8 TOB “Mikc Eang Metu ['pymn”.

JIIsi  NOCATHEHHST TIOCTABJICHOI METH Tiepen0adeHo pO3B’S3aHHS TaKHUX

OCHOBHUX 3aBaHb.



-ITo6ynyBatu mpoekt BrpoBamxkeHHs CRM-cuctremu 1C-bitpikc24 B TOB
“Mikc Enng Metu ['pyn” 3a nonomorozo Microsoft Project;

-3actocyBaTtu Mojenb “‘Boponku npogax” B AnyLogic mon0 613Hec-mpoIieciB
nianpuemctsa TOB “Mikc Eng Metu ['pyn”;

-IlpoananizyBatu Ta OLIHUTH €PEeKTUBHICTH BIpoBamkeHHss CRM-cuctemu B
TOB “Mikc Eng Metu ['pyn”;

- 3anponoHyBaTH 3aXOJH, 32 JOMOMOTOI0 SIKUX MOXJIHBUH po3BUTOK CRM-
CUCTEMHU Ta MOKPAILEHHS OTPUMAHUX PE3yJIbTAaTIB.

06’extoM nociimkeHHss € CRM-cucrema 1C-bitpikc24.

[Ipenmerom nocnimxenHs € BrpoBamxeHHss CRM-cuctemu 1C-bitpikc24 nns
niaBUIEHHS e)eKTUBHOCTI AisutbHOCTI mianpuemcta TOB “Mikc Eng Metu ['pyn”.

Meroau nocnigkeHHs. JlociiKeHHs: MPOBEAEHI 13 3aCTOCYBAaHHSAM CYKYITHOCTI
METO/IB 1 CrOCO0IB HAYKOBOTO MI3HAHHS. AHaI3 JI03BOJUB PO3KPUTH TEOPETHUHI
acnektu BropoBapKeHHS CRM-cuctemM Ha MIiANPUEMCTBAX, BU3HAYUTU OCHOBHI
XapaKkTepUCTUKU Oi3Hec-TmporieciB, mo BigaOyBaioThess B TOB “Mikc Enn Metu
['pyn”. 3acTocyBaHHS €KOHOMIKO-MAaT€MaTH4HOI MOJENl JO03BOJIMJIO BU3HAYUTU
HalpsIMKK  YAOCKOHAJIEHHA POOOTH BIAJUIIB MIANPUEMCTBA, IPOTHO3YBAaTU IX
NOJAJIBIIMN PO3BUTOK 1 METOAM MIABUIIEHHS €()EKTUBHOCTI pOOOTH CIIBPOOITHUKIB 3
KkiieHtamu. s oOpoOku Ta aHamizy iHdopmaii Oyiu 3acTOCOBaHI MPOrpamHe
3a0e3MedeHHs A IMITaliiHOro MojentoBaHHsl AnylLogic Ta nmporpama ynpaBIliHHS
npoektamu Microsoft Project. Byiu npoBeeH1 ekcriepuMeHTH 100 BIIPOBAIKCHHS
1C-bitpikc Ha mignpuemctsi TOB “Mikc Enag Metu ['pyn”.

[HdopmariitHoO 023010 TOCTIIHKEHHS MOCITY KU HAYKOBI Mpaili BITYM3HIHUX
Ta 3apyOlKHUX BUYCHUX-CKOHOMICTIB, TE€pioJWyHa JIiTepaTypa, Marepiajiu
KOH(epeHI1i, CTAaTUCTUYHA 1H(POPMALIisl Ta BIACHI CIIOCTEPEIKEHHS.

3a TeMOr0 MOCHIKeHHS 3pobisieHa nomnoBias Bmposamkenns CRM-cucremu
1C-bitpikc Ha mianpreMcTBax po3apionoi Toprisii)// Marepianu 111 Beeykpaincbkoi
HayKOBO-TIPAKTUYHOL IHTEpHET-KOHPEPEHIIiT «YTpaBiiHHA pecypcHUM
3a0€3MEUYCHHSIM TOCMOMAPCHKOI  ISIIBHOCTI  MANPUEMCTB PEATBHOTO  CEKTOPY

ekonoMikm». — [TonraBa: PBB I1JIAA, 2018. — 166 c.
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BUCHOBKHA

B po6oTi ocBiTiieHO OCHOBHI TeopeTH4HI nmuTaHHs cTocoBHO CRM-cuctem ta
po3rsiHyTo BB CRM-cuctem Ha eeKTUBHICTh POOOTH MMiANPUEMCTB.

Busneno, mo CRM-cuctemu Ha nianpreMcTBax cpepu mociayr Ta po3apioHoT
TOPTIBIl COPUSIOTh TPUMHATTIO €(PEKTUBHUX YNPABIIHCHKUX PIII€Hb, AIOTh 3MOTY
JIOCSITTU KOPIIOPATUBHOI MICIi Ta METH JIsJILHOCTI MIIMPUEMCTBA HA BUCOKOMY PIBHI,
SKICHO 3aJ0BOJIBHUTH TOTpeOM CHOXHBauiB, C(HOpMyBaTH iX JIOSUIBHICTH Ta
OTPUMATH 3aIUIaHOBAaHY HOPMY MPHUOYTKY, OCKUTBKHA caMe HOTO PO3MIp BU3HAYAETHCS
edextuBHICcTIO BrpoBammkeHHs CRM-cuctem. CRM-cuctemu  3a6e31euyroTh
aBTOMAaTH3allil0 poOOTH, JO3BOJSIOTH B €JMHIN 0a3zi 00'eqHATH TMOBHY 1CTOPIIO
BEJICHHS MPOEKTIB M0 KOXHOMY KIIIEHTOBI, MOXYTb OyTH BUKOpHUCTaH1 Jis (pikcarii
yacy, BUTpPAYeHOr0 Ha KOXKHE 3aBiaHHs, yromy Tomo. CRM — e
0araro(yHKIL10HAJIbHUN THCTPYMEHT KOHTPOJIIO IISJIbHOCTI NIANPUEMCTBA.

JIJist oTpuMaHHs pe3yibTaTiB Bil pOOOTH TaKMX CUCTEM Ta KOPEKTHOI poOOTH
CRM-cucremu € HeOOXITHICTH B IPABHJILHOMY BHOOpI Ta BIIPOBAXKEHHI CUCTEMH Ha
MIITPUEMCTBI, OCKUTBKH BHSIBJICHO, 110 CIIPOOU IIOAO0 BIPOBAKEHHs cuctemu 1C-
bitpikc na TOB “Mikc Enag Metu I'pyni” He ganu Oaxkanux pe3ynbratiB. [IpudnHoro
TOMY CTajil HE3HaHHS aJTOPUTMY BIPOBA/KEHHS Ta HEPO3YMIHHS KEepiBHUKAMH
nignpueMmcTBa norpedu B CRM-cuctemi.

B po6oTti onucano nporuec Bubopy CRM-cuctemu, BU3Ha4Y€HO OCHOBHI €Tamnu
BIIPOBAKEHHSI Ta MPEJCTABIEHO iX 3a Jonomororo Microsoft Project.

Ha ocnoBi amroputmy poboru y TOB “Mikc Eng Metru I'pyn” Oymnu
MpoaHa i3oBaHi CJIa0Ki Ta CHJIbHI CTOPOHHU, MOKJIMBOCTI Ta 3arpo3u JyIsl KOMIIaHIi.
SWOT-anani3 103BOJUB 3pOOWTH BHCHOBOK IIOJO0 HEOOXITHOCTI BIPOBAKEHHS
CRM-cuctemun Ha MIANPUEMCTBI 3 METOI0 TPUCKOPEHHS 1 CHPOIICHHS Oi3Hec-
MPOLIECiB KOMIAHIT Ta OKPAILIEHHS cepBIiCY POOOTH 3 KIII€EHTaMHU.

Ha mianmpuemctei TOB «Mikc Eng Metu ['pyn», BUXons4uu 3 XapakTEpUCTUKU

NIJIPUEMCTBA Ta MOro MIsUIBHOCTI, ICHYIOTH IpoOiemMu B Oi3Hec-mpoliecax, sKi
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OB’ s13aHi 3 J0CTAaBKOIO, IPHIOMOM Ta peaizamieto npoaykiiii O bag, o BrnBae Ha
poOOTY MPOABIIIB 1 BIMOBITHO SIKICTh MPOIaXKiB MPOTYKIIIi.

Tomy Oyno MPUHUHATO PIIICHHS 3aCTOCYBAaTH MOACHb “BopoHku mnpoaaxis” B
AnyLogic mns Bupimensst npobiaem pobdoru mignpuemcta TOB «Mike Exg Metu
['pyn». Buxoasum 31 CTaTUCTUYHMX JaHWUX TMoOKa3HWKa KoHBepcii (10%) Bin
01.10.2017 poky nmo 01.10.2018 poky Ta 0COOMCTHX CIIOCTEpPEkKEHb Ta PO3PaxXyHKIiB
aBTOpa OyJI0 BUIJICHO 3 TOJIOBHUX MPOOJIEMHU BIATOKY KIIEHTIB B POOOTI PO3APIOHHUX
MarasuHiB — 3aWHATICTh CHIBPOOITHUKIB I1HIIMMH CIIpaBaMHu, OKpiM poOOTH 3
KJIIEHTaMH; BIJCYTHICTh Oa)kaHO1 CMOXXKMBA4eM TMPOJYKIIii; HAsABHICTh OpaKoBaHOT
npoaykuii. KoxkHa 3 BuAUIeHHX MpoOJieM IMOB’sA3aHa 3 MOBHOI HE aBTOMATHU3ALIEI0
pOOOUYHX TIPOIIECIB.

3a pesynbraramu  MoaudikoBaHOi Mojaen «BopoHku mpomaxiB»  3a
JOTIOMOTOI0  mporpaMHoro  3abes3medeHHss  Anylogic Ta  TpOBEICHUMH
EKCIIEpUMEHTAMU ITICIIsl aBTOMATHU3AIlll MPOIECiB MPUHOMY MPOAYKIIIT Ta MOJANBIIOT
il peamizamii, ToOTO Ticas BrnpoBa/pkeHHs 1C-biTpikc Ha mianpueMcTBO, OYIyTh
MOMITHI TIO3UTHBHI 3MIHU TMOKa3HMKa KOHBepcii. SIk MiHIMyM, KUIBKICTh MPOJIaXiB
30ubuThCA Bl 10% no 11%. B kpamomy Bumajaky, Ipu 3MEHIIEH] HMOBIpHOCTEN
npuyuH BiATOKY KiieHTIB Ha 30,5% (umo He € BepumHowo miisi CRM-cucrem),
KUIBKICTh mpojaxiB 30ubmmthess 3 10% 1o 18%. Tobto mpm cepenHiid
BiJIBiTyBaHOCTI 3a Micsis 3991 mroneit Ta kouBepcii 18%, KiMBKICTh TTOKYTIOK 3pOCTE
3 391 no 718 omepariiit, mo mpuBeze A0 pocty npoaaxis 3 630 292 rpu mo 1 156 796,
T0OTO IPUOYTOK TiAIpHUEMCTBA 3pocTe Ha 83%.

Ile ompaBmoBye pe3ynbTaTUBHICT, BrpoBakeHHS CRM-cuctem ms
nignpuemctBa TOB «Mike Enn Metu ['pym».

Pexomennanii gyt TOB “Mike Enng Metu ['pymn”:

1. Bapro makcuManbHO aBTOMATH3yBaTH O13HEC-TIPOIIECH KOMIaHii;

2. HeoOximHo mpumiauTH BENMHWKY yBary BhpoBakeHHI0O CRM-cucremu,
JOTPUMYIOUHUCH 3alPONOHOBAHOTO MPOEKTy BrpoBakeHHs 1C-biTpike.

3. TlorpiOHO BecTH Ha MOCTIMHINA OCHOBI TPEHIHTH VIS ITiABUIIEHHS PIBHS

MIATOTOBKHU JITHIHOTO TIEpCOHAITY.
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Heupimeni npobiemu:

1. Jns kpamioro aHamizy €(GeKTUBHOCTI JIISIBHOCTI MIATNIPUEMCTBA € CEHC
3aIISITH 1HII IHCTPYMEHTH, OKpiM «BOPOHKHU MPOAaXKiBy;

2. Jlns oTpUMaHHS TOYHUX PE3yJbTATIB LIOA0 MPHOYTKY MiANpPUEMCTBA,
NOTPIOHO 3MEHIINTH MOXWOKM B MAaTEeMAaTUYHUX PO3paxyHKax II0A0 €(PEeKTUBHOCTI
BrpoBaKeHHs CRM-cucremu;

3. JlomiapbHO BBECTH B MOJENb JIOJATKOBI 3MIHHI MapameTpu sl OLIbII
TOYHOI IMITaIlli CUTYyaIlli Ha MiJIPUEMCTBI Ha eTarax 3aKymiBil, MPUHOMY TPOIYKIIii

Ha CKJIaJIl MANPUEMCTBA, pOOOTH 3 6a3010 KITIEHTIB, MAPKETUHTOBOI JisSJIBHOCTI.
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